How to Know When Someone is Desperate to Sell Their Car
As I cover in 
Exotic Car Hacks
, being able to buy, drive, and resell a car for fun or profit comes
from the ability to 
buy such car at an incredible price
below what the retail is, and in many
cases, the wholesale market pricing at that time. There are a few reasons why someone would
be desperate to sell a car and be willing to part from it for a much lower price than its worth
both on the dealership side, as well as on the personal side too.
Let’s cover a dealers perspective first, as the majority of car shoppers somehow feel more
comfortable buying from a dealership for a multitude of reasons, either based on financing or
the idea that their paperwork will be handled and all they have to do is sign and drive.
The average car shopper, believe it or not, is terrified of buying from private parties even
though they are technically less likely to lose money going that route. Convenience has a
price, but it doesn’t have to be too high.
Here is how you can identify how desperate a dealer really is when it comes to selling his
inventory.
Cars that have sat the longest are typically the best places to start.
Most dealerships have 
floor plan financing
, meaning that their inventory has to move as fast as
possible – especially in the case of franchise dealers, like official dealerships of manufacturers
(Ford, Honda, Kia, etc).
Each dealer who holds a car over 90 days enters the danger zone for that car, meaning that it
could lose the dealership money at any time rather than become a profit. Cars that have sat
over 90 days are the best ones to start negotiating for.
1) You may also see signs claiming they are on special promotion (manager’s special)
or signs that say price reduced.
Many sales people will say things like “
We are ready to sell this thing
”, “
we reduced it once
again
” or “ 
we may send it to the auction next week if not sold
” – these are indicators that the
dealer hasn’t had many leads on the car and is in need of a buyer.

2) You can actually look on a 
CarFax
report and identify how a long a car has been
sitting at the dealership by understanding the date on which it was offered for sale by
that same dealer.

3) Another very important indicator is to see if the car fits the dealership’s typical
inventory
.

Meaning if most of the used cars at the dealership are in the $20K range and entry level, a
$100K used Ferrari probably isn’t what the dealers like to sell or know how to sell. That said, it
provides a unique opportunity for you to buy that same car much cheaper, especially if its been
sitting more than 90 days.

The goal is to pay attention to the cues.
On the private party side, there are many other indicators to look for especially since the
average person doesn’t have a timeframe of 90 days like a dealership does. The behavior is,
however, easier to read.
Here are my top 4 ways to determine how desperate a private seller is.
1) They are making room for a new car.
Most people who try to privately sell their cars do so due to the fact that they do not like the
dealerships value placed on their cars. In fact, they often announce just that in their ads,
saying their reason for selling is a new car on the way.
While the idea of selling on their own on 
Craigslist
,
eBay Motors
, or 
AutoTrader
seems like a

good idea at the time, when their new ordered car is 3 months away, the desperation builds up
fast as their time shrinks on their new car delivery. Their window of trading to the dealer is
gone, the value of the car goes down with time and there is no room in the garage.

These things that will push a seller to give you their car at the same low price the dealer was
willing to pay for it 3 months prior. A small loss for them, and a great opportunity for you.
2) They are have a ‘broken’ car and can’t afford it.
The most desperate sellers on online classifieds sites are normal sellers with no mechanical
experience who have a broken down car. The average person only uses a dealership for repair
and most dealers are in the business of making money, especially with service.
That said, it is very typical that even small easy repairs for an independent mechanic look like
a $5,000 repair on a base model Lexus or Jaguar simply due to inexperience. Those sellers
who typically have a car loan and do not have that cash to make such repairs are very eager to
find someone else who will take over their car.

Most repairs can be done much cheaper at 
independent shops
and many even for 10% of
what the dealership charges. That said, it allows a unique opportunity for fixer uppers for
buyers with minimal experience and understanding of how to fix cars for cheap.
However, stay away from 
salvaged or rebuilt title cars
as they’re always a bad bet. 
Accidents
can be ok
, depending on the severity. But zero accidents will always give you peace of mind.
3) eBay cars listed on AutoTrader and Craigslist:
eBay is the most expensive platform to
advertise on for a consumer charging as much as $100 for a 20 day listing. That said, the
average person will resort to the AutoTrader, Craigslist, and 
other platforms to sell a car
instead.
People who list non exotic cars on eBay typically have a need to sell and are willing to
negotiate to not have to spend an additional $100 listing fee the following 20 days.

That creates a unique opportunity for a savvy buyer. There are also other hints. Desperate
eBay sellers will share similar problems to what we discussed in #1 and #2 and may even be
selling estates, or their friend’s cars who do not use eBay. This provides a unique opportunity
as it shows the owner isn’t capable of selling the car and will be more likely to sell cheap.
4) 
Desperation matters most.
While this is more common on craigslist than 
Cars.com
, or AutoTrader, private sellers who are
in tough financial binds and/or eager to sell will mention specific keywords that indicate their
desperation to unload the car as fast as possible.
These keywords can be things like:
“divorce”
“fire sale”
“moving”
“pay rent”
“mortgage”
“must sell”
“afford”

If you search for these keywords in the body, or the title, you may uncover hidden gems of
deals. This also creates an amazing opportunity to 
flip cars for good profits
.
I hope these few steps will help you save some money on your next car by selecting to
purchase the right car, from the right person, at the right price.
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